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By	Karl	Bradford	25	Oct	2023	|	1	minute	read	When	approaching	a	joint	venture	(JV)	the	parties	will	need	to	consider	which	legal	structure	will	best	fit	their	requirements.	Below	we	have	outlined	the	three	most	commonly	used	legal	structures	in	England	and	Wales,	comparing	the	key	features	of	each.	Private	Limited	Company	("Company");	Limited
Liability	Partnership	("LLP");	and	Contractual	arrangement	("Contractual").	Matter	Company	LLP	Contractual	Governance	The	day-to-day	business	is	dealt	with	by	the	directors	(which	are	deemed	to	be	separate	to	the	shareholders)	with	decisions	being	taken	on	a	majority	basis	unless	otherwise	agreed.	Certain	key	matters	(e.g.	adopting	new	articles
and	the	allotment	of	shares)	will	usually	require	consent	of	the	shareholders.	The	directors	can	appoint	committees	or	working	groups	to	carry	out	certain	functions.	A	hybrid	(partnership	/	company)	structure	where	day-to-day	business	is	dealt	with	by	the	members.	The	LLP	agreement	often	sets	out	governance	provisions	that	delegate	certain	day-to-
day	decision	making	to	an	executive	board	(to	largely	mimic	how	a	Company	operates).	As	a	separate	legal	entity	is	not	created	by	a	contractual	joint	venture,	the	conduct	of	the	parties	insofar	as	the	joint	venture	is	concerned	is	dealt	with	entirely	by	the	contractual	agreement.	The	parties	will	often	appoint	representatives	to	deal	with	each	other	on	a
day-to-day	basis	or	on	certain	matters.	Flexibility	The	affairs	of	a	limited	company	must	be	managed	within	the	confines	of	the	Companies	Act	2006	which	places	stricter	restrictions	on	limited	companies	than	the	equivalent	LLP	legislation.	Generally,	an	LLP	is	considered	to	have	greater	organisation	flexibility	than	a	Company.	As	it	has	no	separate
entity	through	which	it	operates	(separate	to	the	parties)	it	is	considered	to	have	less	flexibility	in	respect	of	being	able	to	facilitate	a	change	in	parties	or	to	accommodate	future	projects	that	may	arise.	Time	A	Company	can	be	incorporated	in	a	matter	of	days.	However,	negotiating	shareholders’	agreement	and	articles	of	association	can	be	time
consuming	(depending	on	the	complexity	of	the	venture	and	the	level	of	negotiations	required).	Similar	to	a	Company,	an	LLP	can	be	set	up	quickly.	However,	negotiating	the	limited	liability	partnership	agreement	can	be	time	consuming	(depending	on	the	complexity	of	the	venture	and	the	level	of	negotiations	required).	A	contractual	joint	venture
can	be	time	consuming	to	prepare	depending	on	the	complexity	of	the	project	and	the	level	of	negotiations	required.	Additionally,	it	is	likely	that	this	would	have	to	be	repeated	for	each	new	project	entered	into.	Limited	Liability	The	liability	of	the	shareholders	is	limited	to	the	amount	of	capital	they	have	contribution	to	the	Company.	The	directors
would	be	subject	to	the	usual	fiduciary	rules	and	duties.	The	liability	of	the	members	is	limited	to	the	amount	of	capital	they	have	contributed	to	the	LLP.	The	members	of	an	LLP	do	not	owe	general	fiduciary	duties	to	the	LLP	or	each	other.	However,	a	member	that	is	an	individual	who	takes	on	specific	roles	and	responsibilities	may	have	fiduciary
duties	in	respect	of	such	roles	and	responsibilities.	Under	a	contractual	joint	venture	each	party	would	be	liable	in	respect	of	contracts	which	it	has	entered	into.	Care	needs	to	be	taken	to	ensure	the	relationship	does	not	constitute	a	“general	partnership”.	If	a	general	partnership	was	created,	each	party	would	become	jointly	and	severally	liable	for
the	debts	and	obligations	of	the	other	in	relation	to	the	project.	Filings	Required	to	file	accounts	and	a	confirmation	statement	annually	with	Companies	House.	A	Company	must	also	create	and	maintain	a	register	of	people	with	significant	control	at	Companies	House.	Required	to	file	accounts	and	a	confirmation	statement	annually	with	Companies
House.	An	LLP	must	also	create	and	maintain	a	register	of	people	with	significant	control	at	Companies	House.	There	are	no	additional	filing	requirements	in	addition	to	those	to	which	the	joint	venture	partners	are	subject	themselves.	Confidentiality	A	Company’s	main	constitutional	document	(its	articles	of	association)	will	be	publicly	available	at
Companies	House.	A	shareholders’	agreement	can	be	entered	into,	which	is	a	private	document	made	between	the	Company	and	the	shareholders,	to	further	govern	the	relationship	between	the	parties.	Unlike	a	Company	whose	articles	of	association	are	publicly	available	at	Companies	House,	an	LLP	agreement	is	private.	Companies	House	will
however	show	the	members	of	an	LLP.	There	is	no	requirement	for	a	contractual	joint	venture	to	be	publicly	available.	Therefore,	all	arrangements	can	stay	confidential.	Contracting	/	separate	legal	personality	A	Company	is	a	corporate	entity	with	its	own	distinct	legal	personality.	This	means	it	can	enter	into	contractual	arrangements,	including
being	able	to	raise	finance	and	employ	its	own	workforce.	An	LLP	is	a	corporate	entity	with	its	own	distinct	legal	personality.	This	means	it	can	enter	into	contractual	arrangements,	including	being	able	to	raise	finance	and	employ	its	own	workforce.	There	is	no	separate	legal	personality	and	therefore	any	contractual	arrangements,	including
financing,	would	need	to	be	in	the	name	of	one	or	all	of	the	joint	venture	parties	on	a	project-by-project	basis.	Each	of	the	joint	venture	parties	would	be	capable	of	being	sued	personally	in	respect	of	obligations	which	it	has	assumed	and	is	carrying	out	as	a	result	of	the	contractual	joint	venture.	Tax	(NB:	specific	tax	advice	should	be	sought	in	each
case)	A	Company	is	treated	as	a	separate	entity	for	tax	purposes	and	it	will	pay	corporation	tax	on	its	profits.	Individual	shareholders	of	a	limited	company	will	pay	tax	on	any	dividends	they	receive	and	on	any	gains	arising	when	they	transfer	their	shares	in	the	Company.	Corporate	shareholders	may	be	able	to	avoid	this	outcome	as	a	result	of	using
reliefs	and	exemptions	available.	As	the	Company	will	be	newly	created,	assets	may	need	to	be	transferred	to	it	which	may	create	a	tax	charge.	For	example,	the	transfer	of	land	to	the	Company	is	likely	to	trigger	the	payment	of	SDLT.	An	LLP	is	treated	as	tax	transparent	and	so	is	not	taxable	itself,	and	instead	the	members	are	taxable	as	individuals
both	on	profits	earned	by	the	LLP	and	gains	on	the	sale	of	LLP	assets.	As	the	Company	will	be	newly	created,	assets	may	need	to	be	transferred	to	it	which	may	create	a	tax	charge.	For	example,	the	transfer	of	land	to	the	Company	is	likely	to	trigger	the	payment	of	SDLT.	As	there	is	no	separate	legal	entity	created,	on	a	realisation	of	a	project	as	with
an	LLP	the	parties	to	the	contractual	joint	venture	will	pay	tax	personally.	In	creating	a	contractual	joint	venture	it	would	be	unusual	for	any	assets	to	be	transferred.	It	is	great	to	have	a	variety	of	options	when	setting	up	your	JV	but	the	parties	will	need	to	make	sure	that	they	proceed	with	the	best	fit	for	the	business	opportunity.	Each	have	their
advantages	and	disadvantages	and	there	may	be	other	structures	to	be	considered	(for	example,	limited	partnerships	and	trust	structures	both	onshore	and	offshore).	If	you	are	considering	such	a	cooperative	project,	you	need	to	know	your	options	in	forming	a	joint	venture.Joint	venture	basicsA	joint	venture	is	a	business	arrangement	between	two	or
more	business	entities	to	cooperate	in	a	particular	business	enterprise,	either	for	a	limited	time	or	ongoing.	Each	entity	may	continue	to	engage	in	other	business	activities	that	are	not	part	of	the	joint	venture.	The	arrangement	is	not	the	same	as	a	merger,	in	which	one	or	both	of	the	companies	cease	to	exist	as	a	separate	entity.A	business	entity	that
enters	into	a	joint	venture	is	referred	to	as	an	original	entity,	which	may	be	organized	as	a	limited	liability	company	(LLC),	a	sole	proprietorship,	some	form	of	partnership,	or	a	corporation.It	is	also	possible	for	two	or	more	original	business	entities	to	enter	into	a	less	formal	cooperative	agreement	known	as	a	strategic	alliance,	in	which	the	companies
collaborate	in	some	manner	that	is	expected	to	be	mutually	beneficial	but	without	contributing	resources	or	forming	a	separate	entity.For	example,	the	three	separate	companies	Disney,	NBC	Universal,	and	News	Corp	formed	a	joint	venture	by	creating	a	new	entity	called	Hulu.	Ford	Motor	Company	and	Eddie	Bauer	entered	into	a	strategic	alliance
whereby	they	used	each	other's	brand	recognition	to	gain	new	customers	but	without	creating	a	separate	entity	or	pooling	their	financial	resources:	Ford	placed	the	Eddie	Bauer	logo	on	its	upscale	SUVs,	while	Eddie	Bauer	placed	the	Ford	logo	on	a	set	of	luggage.However,	there	is	no	legal	definition	of	strategic	alliance,	and	there	is	no	distinct	line
separating	a	strategic	alliance	from	a	joint	venture.	The	exact	nature	of	cooperation	varies	with	the	nature	of	the	businesses	involved	and	their	venture.Forming	a	joint	ventureJust	as	an	original	entity	can	be	organized	in	one	of	several	ways,	a	joint	venture	can	be	set	up	as	a	partnership,	LLC,	or	corporation.	Or,	rather	than	form	a	separate	entity,	a
joint	venture	can	be	created	as	a	contractual	relationship.For	example,	if	ABC	Enterprises	LLC	and	XYZ	Corporation	wish	to	cooperate	in	a	joint	venture,	there	are	two	ways	in	which	they	can	do	so:Form	a	new	entity.	ABC	and	XYZ	could	choose	to	form	A&X	Corporation,	in	which	some	shares	of	stock	are	owned	by	ABC	and	some	shares	owned	by
XYZ.	However,	the	new	entity	may	just	as	easily	be	an	LLC	or	some	form	of	partnership,	in	which	case	ABC	and	XYZ	are	each	members	of	the	joint	venture	LLC	or	have	a	partnership	agreement	between	them.Remain	separate,	but	enter	into	a	contract	for	the	joint	venture.	This	is	commonly	called	a	joint	venture	agreement	or	joint	venture	contract.	If
this	option	is	chosen,	appropriate	representatives	of	ABC	and	XYZ	sign	a	contract	outlining	the	nature	and	goals	of	the	joint	venture,	the	contributions	to	be	made	by	each	entity,	how	the	entities	will	share	in	the	profits	or	losses,	how	the	project	will	be	managed,	and	other	details.Choosing	the	form	of	a	joint	ventureA	joint	venture	that	is	organized	as
a	separate	entity	is	almost	always	organized	as	either	a	corporation	or	an	LLC	due	to	the	limited	personal	liability	offered	for	the	owners.	This	is	especially	important	if	any	of	the	original	business	entities	are	organized	as	a	sole	proprietorship	or	as	some	form	of	partnership	that	does	not	give	all	partners	limited	liability.	Any	original	business	entity
that	is	an	LLC	already	has	limited	liability	for	its	members,	while	any	original	entity	that	is	a	corporation	already	has	limited	liability	for	its	shareholders.However,	even	if	an	original	entity	is	set	up	as	an	LLC	or	a	corporation,	it	can	still	be	a	good	idea	to	organize	the	joint	venture	as	an	LLC	or	a	corporation.	Doing	so	may	offer	the	original	entity	some
protection	for	its	assets	that	are	not	contributed	to	the	joint	venture.For	taxation	purposes,	a	joint	venture	formed	as	a	corporation	is	taxed	as	a	corporation.	Similarly,	a	joint	venture	formed	as	an	LLC	is	taxed	as	a	partnership,	unless	it	elects	to	be	taxed	as	a	corporation.Determining	whether	a	joint	venture	is	best	created	by	an	agreement	or	by
forming	some	type	of	separate	entity	requires	consideration	of	various	factors,	including	the	nature	of	the	joint	venture,	management	structure,	limitation	of	liability,	and	taxation.	If	you	need	further	help	deciding	which	options	is	best	for	you,	consider	seeking	professional	advice	from	a	business	attorney	or	tax	consultant.		Welcome	to	Dollarmakers!	
Hey	Explorers!		We’re	Dollarmakers,	your	cozy	corner	of	the	internet	where	everything	money	come	to	life,	and	every	word	of	article	is	a	step	on	your	journey	to	financial	literacy	and	freedom.		Our	goal	is	to	empower	readers	with	knowledge	that	can	help	them	make	informed	decisions	and	achieve	financial	success.	We’re	dedicated	to	providing	you
with	valuable	insights,	tips,	and	information	on	various	topics	related	to	business,	finance,	and	wealth	creation.	Disclaimer:	Dollarmakers	is	an	independent	entity	and	is	not	affiliated	with	any	other	entities,	corporations,	subsidiaries,	or	affiliates.	All	information	provided	on	this	blog	and	associated	platforms,	including	social	media,	reflects	our
individual	views	and	is	presented	for	entertainment	purposes	only.	Readers	are	kindly	advised	that	decisions	based	on	information	obtained	from	www.dollarmakers.com	or	our	associated	social	media	platforms	are	made	at	their	sole	discretion.	Dollarmakers,	its	contributors,	and	affiliates	shall	not	be	held	responsible	for	any	consequences	arising
from	the	interpretation,	perception,	or	use	of	information	presented	on	this	blog.	Readers	are	encouraged	to	exercise	due	diligence	and	seek	professional	advice	when	necessary.	Read	our	terms	of	service	here.	Interested	in	sponsoring	DollarMakers?	A	joint	venture	(JV)	is	a	business	arrangement	in	which	two	or	more	parties	agree	to	pool	their
resources	for	the	purpose	of	accomplishing	a	specific	task.	This	task	can	be	a	new	project	or	any	other	business	activity.	Each	of	the	participants	in	a	joint	venture	is	responsible	for	profits,	losses,	and	costs	associated	with	it.	However,	the	venture	is	its	own	entity,	separate	from	the	participants’	other	business	interests.	In	a	joint	venture	(JV),	two	or
more	businesses	decide	to	combine	their	resources	in	order	to	fulfill	an	enumerated	goal.They	are	a	partnership	in	the	colloquial	sense	of	the	word	but	can	take	on	any	legal	structure.A	common	use	of	JVs	is	to	partner	up	with	a	local	business	to	enter	a	foreign	market.	Sydney	Burns	/	Investopedia	Although	a	joint	venture	is	a	partnership	in	the
colloquial	sense	of	the	word,	it	can	be	formed	using	any	legal	structure—corporations,	partnerships,	limited	liability	companies	(LLCs),	and	other	business	entities	can	all	be	employed.	Despite	the	fact	that	the	purpose	of	a	JV	is	typically	for	production	or	research,	one	can	also	be	formed	for	a	continuing	purpose.	JVs	can	combine	large	and	small
companies	to	take	on	one	or	several	projects	and	deals.	Here	are	the	four	main	reasons	why	companies	form	JVs.	A	joint	venture	can	take	advantage	of	the	combined	resources	of	both	companies	to	achieve	the	goal	of	the	venture.	One	company	might	have	a	well-established	manufacturing	process,	while	the	other	company	might	have	superior
distribution	channels.	By	using	economies	of	scale,	both	companies	in	the	joint	venture	can	leverage	their	production	at	a	lower	per-unit	cost	than	they	would	separately.	This	is	particularly	appropriate	with	technological	advances	that	are	costly	to	implement.	Other	cost	savings	as	a	result	of	a	JV	can	include	sharing	advertising,	business	supply,	or
labor	costs.	Two	companies	or	parties	forming	a	joint	venture	might	each	have	different	backgrounds,	skill	sets,	or	expertise.	When	these	are	combined	through	a	JV,	each	company	can	benefit	from	the	other’s	talent.	Another	common	use	of	joint	ventures	is	to	partner	with	a	local	business	to	enter	a	foreign	market.	A	company	that	wants	to	expand	its
distribution	network	to	new	countries	can	enter	into	a	JV	agreement	to	supply	products	to	a	local	business,	thus	benefiting	from	an	already-existing	distribution	network.	Some	countries	have	restrictions	on	foreigners	entering	their	market,	making	a	JV	with	a	local	entity	almost	the	only	way	to	do	business	in	the	country.	Image	by	Sabrina	Jiang	©
Investopedia	2020	Regardless	of	the	joint	venture	structure,	the	most	important	document	will	be	the	agreement	that	sets	out	all	of	the	rights	and	obligations	of	each	party	to	the	venture.	The	objectives,	the	initial	contributions	of	the	parties,	the	day-to-day	operations,	the	right	to	the	profits,	and	the	responsibility	for	losses	are	all	set	out	in	the	JV
agreement.	It	is	important	to	draft	it	with	care	to	avoid	risking	litigation	down	the	road.	A	joint	venture	gives	each	party	the	opportunity	to	exploit	a	new	business	opportunity	without	bearing	all	of	the	cost	and	risk.	Joint	ventures,	by	nature,	are	riskier	than	“business	as	usual,”	and	coopetition	and	sharing	the	risk	is	a	wise	move.	If	the	right
participants	are	involved,	the	joint	venture	also	starts	out	with	a	broader	base	of	knowledge	and	pool	of	talent	than	any	one	party	possesses	on	its	own.	For	example,	a	joint	entertainment	venture	set	up	by	an	animation	studio	and	a	streaming	content	provider	can	get	off	the	ground	quicker—and	probably	with	a	better	chance	of	success—than	either
participant	could	alone.	Embarking	on	a	joint	venture	requires	relinquishing	a	degree	of	control.	The	vital	decisions	are	being	made	by	two	or	more	parties.	The	companies	involved	must	go	into	the	project	with	the	same	goals	and	an	equal	degree	of	commitment.	Extreme	differences	between	the	participants’	company	cultures	and	management	styles
can	be	a	barrier	to	success.	Will	the	executives	of	an	animation	studio	be	able	to	communicate	in	the	same	language	as	the	executives	of	a	digital	streaming	giant?	They	might,	or	they	might	line	up	in	opposing	camps.	Setting	up	a	joint	venture	multiplies	the	number	of	management	teams	involved.	If	one	party	undergoes	a	significant	change	in	its
business	structure	or	executive	team,	the	joint	venture	can	get	lost	in	the	shuffle.	When	forming	a	joint	venture,	the	most	common	thing	the	two	parties	can	do	is	to	set	up	a	new	entity.	As	the	JV	itself	isn’t	recognized	by	the	Internal	Revenue	Service	(IRS),	the	business	form	between	the	two	parties	helps	determine	how	taxes	are	paid.	As	the	JV	is	a
separate	entity,	it	will	pay	taxes	as	any	other	business	or	corporation	does.	However,	if	it	chooses	to	operate	as	an	LLC,	its	profits	and	losses	would	pass	through	to	the	owners’	personal	tax	returns,	as	with	any	other	LLC.	The	JV	agreement	will	spell	out	how	profits	or	losses	are	taxed.	If	the	agreement	is	merely	a	contractual	relationship	between	the
two	parties,	then	it	will	determine	how	the	tax	is	divided	between	them.	A	joint	venture	is	not	a	partnership.	That	term	is	reserved	for	a	single	business	entity	that	is	formed	by	two	or	more	people.	JVs	join	two	or	more	different	entities	into	a	new	one,	which	may	or	may	not	be	a	partnership.	The	term	“consortium”	is	sometimes	used	to	describe	a	JV,
and	there	are	similarities.	However,	a	consortium	is	a	more	informal	agreement	than	a	JV.	For	example,	a	consortium	of	travel	agencies	can	negotiate	and	give	members	special	rates	on	hotels	and	airfares,	but	it	does	not	create	a	whole	new	entity.	The	agencies	still	pursue	their	own	businesses	independently.	In	a	JV,	they	would	share	ownership	of
the	created	entity,	jointly	responsible	for	its	risks,	profits,	losses,	and	governance.	In	2022,	two	large	Japanese	companies,	Sony	and	Honda,	announced	a	joint	venture	to	create	an	electric	vehicle.	Sony	is	one	of	the	world's	most	prominent	electronics	companies	and	Honda	is	one	of	the	most	prominent	automobile	companies.	The	established	joint
venture	seeks	to	bring	an	electric	vehicle	to	market	by	2026	by	combining	Honda's	skills	in	mobility	development,	technology,	and	sales,	with	that	of	Sony's	expertise	in	imaging,	telecommunication,	networks,	and	entertainment.	The	joint	venture	is	called	"Afeela."	The	company	will	be	taking	pre-orders	in	2025	with	expected	delivery	in	the	U.S.	in
2026.	There	are	many	reasons	to	join	forces	with	another	company	on	a	temporary	basis,	including	for	purposes	of	expansion,	development	of	new	products,	and	entering	new	markets	(particularly	overseas).Joint	ventures	are	a	common	method	of	combining	the	business	prowess,	industry	expertise,	and	personnel	of	two	otherwise	unrelated
companies.	This	type	of	partnership	allows	each	participating	company	an	opportunity	to	scale	its	resources	to	complete	a	specific	project	or	goal	while	reducing	total	cost	and	spreading	out	the	risks	and	liabilities	inherent	to	the	task.	A	joint	venture	affords	each	party	access	to	the	resources	of	the	other	participant(s)	without	having	to	spend
excessive	amounts	of	capital.	Each	company	is	able	to	maintain	its	own	identity	and	can	easily	return	to	normal	business	operations	once	the	JV	is	complete.	JVs	also	provide	the	benefit	of	shared	risk.	Joint	venture	contracts	commonly	limit	the	outside	activities	of	participant	companies	while	the	project	is	in	progress.	Each	company	involved	in	a	JV
may	be	required	to	sign	exclusivity	agreements	or	a	non-compete	agreement	that	affects	current	relationships	with	vendors	or	other	business	contacts.The	contract	under	which	a	JV	is	created	may	also	expose	each	company	to	liability	inherent	to	a	partnership	unless	a	separate	business	entity	is	established	for	the	JV.	Furthermore,	while	companies
participating	in	a	JV	share	control,	work	activities	and	use	of	resources	are	not	always	divided	equally.	A	joint	venture	is	intended	to	meet	a	particular	project	with	specific	goals,	so	it	ends	when	the	project	is	complete.	An	exit	strategy	is	important,	as	it	provides	a	clear	path	on	how	to	dissolve	the	joint	business,	avoiding	drawn-out	discussions,	costly
legal	battles,	unfair	practices,	negative	impacts	on	customers,	and	controlling	for	any	possible	financial	loss.In	most	JVs,	an	exit	strategy	can	come	in	three	different	forms:	sale	of	the	new	business,	a	spinoff	of	operations,	or	employee	ownership.	Each	exit	strategy	offers	different	advantages	to	partners	in	the	JV,	as	well	as	the	potential	for	conflict.	A
joint	venture	between	companies	can	open	the	way	for	expansion	into	a	new	line	of	business	by	each	participant	at	a	relatively	modest	cost.	In	fact,	it	sounds	ideal:	Each	company	contributes	its	own	expertise,	but	the	cost	of	the	venture	is	split	among	them.	It’s	only	ideal,	though,	if	the	companies	have	a	shared	vision	and	an	equal	commitment	to	the
success	of	the	joint	venture.	Share	—	copy	and	redistribute	the	material	in	any	medium	or	format	for	any	purpose,	even	commercially.	Adapt	—	remix,	transform,	and	build	upon	the	material	for	any	purpose,	even	commercially.	The	licensor	cannot	revoke	these	freedoms	as	long	as	you	follow	the	license	terms.	Attribution	—	You	must	give	appropriate
credit	,	provide	a	link	to	the	license,	and	indicate	if	changes	were	made	.	You	may	do	so	in	any	reasonable	manner,	but	not	in	any	way	that	suggests	the	licensor	endorses	you	or	your	use.	ShareAlike	—	If	you	remix,	transform,	or	build	upon	the	material,	you	must	distribute	your	contributions	under	the	same	license	as	the	original.	No	additional
restrictions	—	You	may	not	apply	legal	terms	or	technological	measures	that	legally	restrict	others	from	doing	anything	the	license	permits.	You	do	not	have	to	comply	with	the	license	for	elements	of	the	material	in	the	public	domain	or	where	your	use	is	permitted	by	an	applicable	exception	or	limitation	.	No	warranties	are	given.	The	license	may	not
give	you	all	of	the	permissions	necessary	for	your	intended	use.	For	example,	other	rights	such	as	publicity,	privacy,	or	moral	rights	may	limit	how	you	use	the	material.	While	many	businesses	are	the	result	of	one	or	several	individuals	setting	out	to	create	a	new	product	or	service,	others	happen	when	more	sophisticated	business	owners	or	entities
join	together	in	an	effort	to	explore	new	options	or	avenues	for	growth.	Sometimes	this	results	in	the	formation	of	a	new	partnership	or	corporation.	Other	times,	it	leads	to	the	creation	of	a	joint	venture.	This	business	form	is	established	when	two	or	more	existing	entities	agree	to	pool	resources	or	efforts	in	order	to	explore	new	business
opportunities	or	to	reach	a	mutually	agreed	upon	goal.	Most	often,	joint	ventures	are	temporary	business	formation	structures	that	eventually	lead	to	dissolution	of	the	joint	venture	after	its	goal	is	reached,	or	progression	to	the	formation	of	a	more	permanent	business	entity.	Joint	ventures	are	ordinarily	more	limited	in	scope	and	duration	than
partnerships.	Joint	ventures	are	not	required	to	file	formal	paperwork	or	documentation	of	status	with	state	or	federal	governments.	Instead,	development	of	a	joint	venture	is	contractual	and	involves	one	business	entity	entering	into	a	contract	with	another	entity.	This	contract	will	typically	describe	the	purpose	and	nature	of	the	joint	venture,	its
goals,	and	the	responsibilities	of	both	partners.	For	instance,	two	businesses	selling	similar	goods	may	partner	together	in	a	joint	venture	in	order	to	try	to	break	into	a	new	market.	While	many	businesses	partake	in	the	joint	venture	in	their	original	capacities,	it	is	also	possible	to	establish	a	joint	venture	by	creating	an	independent	third	company	that
will	manage	the	business	of	the	joint	venture.	Thus,	in	the	above	example,	the	two	sellers	may	create	a	new	corporation	or	partnership	that	will	handle	marketing	and	distribution	in	the	new	and	emerging	market	they	are	entering.	While	joint	ventures	are	typically	differentiated	from	other	business	structures	because	they	are	of	a	more	limited
duration,	the	creation	of	a	jointly	owned	third	company	can	be	a	means	of	transitioning	a	temporary	endeavor	into	a	more	permanent	enterprise.	In	either	situation,	since	joint	ventures	are	governed	by	contract,	it	is	extremely	important	to	carefully	review	any	contractual	documents	that	discuss	the	scope	and	responsibilities	of	the	joint	venture.
Typically,	parties	entering	into	a	joint	venture	will	be	asked	to	contribute	time,	skills,	or	financial	resources	toward	the	success	of	the	venture,	and	this	must	be	carefully	spelled	out	within	the	contract.	Likewise,	it	is	important	to	carefully	delineate	how	the	joint	venture	can	or	should	be	terminated	in	the	event	that	it	reaches	a	conclusion	or	is
unsuccessful,	so	that	both	parties	are	on	the	same	page	concerning	such	important	matters.	Joint	ventures	are	often	an	excellent	avenue	for	existing	businesses	and	business	owners	to	move	into	new	areas	of	specialization	or	expertise,	or	new	markets,	by	allowing	them	to	partner	with	other	corporations	for	a	limited	period	of	time.	Often,	these	types
of	partnerships	will	allow	both	members	to	contribute	fewer	resources	and	have	less	exposure	to	risk,	while	creating	greater	profit,	than	each	would	have	had	had	it	expanded	its	business	alone.	A	joint	venture	may	also	allow	a	business	to	accomplish	more	than	its	limited	financial	resources	would	otherwise	have	allowed.	However,	joint	ventures	also
mean	exposing	your	business	and	your	financial	assets	to	the	decisions	and	management	of	another	company,	which	requires	careful	consideration	and	due	diligence.	Entering	into	a	joint	venture	contract	is	not	a	decision	to	be	taken	lightly,	since	it	can	mean	relinquishing	a	degree	of	control	to	another	individual	or	entity.	Last	reviewed	October	2024
Uncategorized	Looking	to	dive	into	the	world	of	venture	capital?	Look	no	further!	We’ve	compiled	a	list	of	the	best	books	to	learn	all	about	this	exciting	and	lucrative	field.	From	insider	tips	to	case	studies,	these	books	will	give	you	the	knowledge	and	skills	you	need	to	succeed	in	the	world	of	venture	capital.	Start	your	journey	today	with	these	must-
read	books!	Uncategorized	Curious	about	Mukesh	Ambani’s	thoughts	on	venture	capital?	Look	no	further!	We’ve	delved	into	the	mind	of	this	billionaire	entrepreneur	to	bring	you	insights	on	the	ever-growing	world	of	venture	capital.	From	his	successes	and	failures	to	his	predictions	for	the	future,	discover	what	Mukesh	Ambani	has	to	say	about	the
world	of	venture	capital.	Uncategorized	Meta	Platforms,	Inc.	is	always	seeking	innovative	collaborations	and	partnerships	to	enhance	their	user	experience	and	expand	their	reach.	Some	of	our	most	successful	partnerships	have	included	integrating	with	popular	social	media	platforms	such	as	Instagram	and	TikTok,	as	well	as	collaborating	with	tech
giants	like	Google	and	Microsoft.	We	are	constantly	open	to	new	opportunities	and	are	eager	to	connect	with	like-minded	companies	and	brands.	Join	forces	with	us	and	let’s	take	the	digital	world	by	storm!	Uncategorized	Venture	capital,	a	hot	topic	in	the	business	world,	but	what	does	billionaire	investor	George	Soros	think	about	it?	Find	out	his
insights	and	opinions	on	the	latest	trends,	challenges,	and	opportunities	in	the	venture	capital	industry.	With	his	vast	experience	and	success	in	the	field,	his	thoughts	might	surprise	you	and	give	you	a	new	perspective	on	this	booming	sector.	Don’t	miss	out	on	this	exclusive	insider	knowledge!	Uncategorized	Discover	the	business	moves	that	have
shaped	Microsoft	into	the	industry	giant	it	is	today.	From	strategic	partnerships	to	acquisitions,	find	out	if	Microsoft	has	merged	with	any	other	companies	in	its	journey	to	becoming	a	leader	in	the	tech	world.	Learn	about	the	impact	of	these	mergers	and	how	they	have	shaped	the	company’s	products	and	services.	Uncategorized	Curious	about
Roche’s	joint	venture	partners?	Look	no	further!	Our	comprehensive	guide	breaks	down	everything	you	need	to	know	about	these	valuable	partnerships.	From	their	history	and	purpose,	to	key	players	and	current	projects,	we’ve	got	you	covered.	Discover	how	these	partnerships	are	shaping	the	future	of	Roche	and	the	healthcare	industry.
Uncategorized	Discover	the	details	of	Meta	Platforms,	Inc.’s	impressive	list	of	mergers	and	acquisitions.	From	small	startups	to	major	companies,	uncover	how	Meta	has	strategically	grown	to	become	a	tech	giant.	Get	an	inside	look	at	their	successful	deals	and	learn	what	sets	them	apart	from	their	competitors	in	the	ever-evolving	world	of	tech.
Uncategorized	Want	to	know	who	L’Oréal’s	top	secret	joint	venture	partners	are?	Look	no	further!	We’ve	uncovered	the	exclusive	partnerships	that	have	helped	L’Oréal	become	one	of	the	largest	and	most	successful	beauty	companies	in	the	world.	Discover	the	power	behind	their	collaborations	and	how	you	can	learn	from	their	success.
Uncategorized	As	the	founder	of	one	of	the	world’s	largest	fashion	retailers,	Amancio	Ortega	is	a	household	name.	But	what	does	he	think	about	venture	capital,	a	vital	part	of	the	startup	world?	Find	out	in	this	intriguing	article,	where	we	delve	into	Ortega’s	thoughts	on	venture	capital	and	its	impact	on	the	fashion	industry.	Get	a	unique	perspective
from	one	of	the	most	successful	entrepreneurs	in	the	world.	Share	—	copy	and	redistribute	the	material	in	any	medium	or	format	for	any	purpose,	even	commercially.	Adapt	—	remix,	transform,	and	build	upon	the	material	for	any	purpose,	even	commercially.	The	licensor	cannot	revoke	these	freedoms	as	long	as	you	follow	the	license	terms.
Attribution	—	You	must	give	appropriate	credit	,	provide	a	link	to	the	license,	and	indicate	if	changes	were	made	.	You	may	do	so	in	any	reasonable	manner,	but	not	in	any	way	that	suggests	the	licensor	endorses	you	or	your	use.	ShareAlike	—	If	you	remix,	transform,	or	build	upon	the	material,	you	must	distribute	your	contributions	under	the	same
license	as	the	original.	No	additional	restrictions	—	You	may	not	apply	legal	terms	or	technological	measures	that	legally	restrict	others	from	doing	anything	the	license	permits.	You	do	not	have	to	comply	with	the	license	for	elements	of	the	material	in	the	public	domain	or	where	your	use	is	permitted	by	an	applicable	exception	or	limitation	.	No
warranties	are	given.	The	license	may	not	give	you	all	of	the	permissions	necessary	for	your	intended	use.	For	example,	other	rights	such	as	publicity,	privacy,	or	moral	rights	may	limit	how	you	use	the	material.	Are	you	tired	of	spending	time	and	money	on	traditional	paper	circulars	for	your	business?	Do	you	want	to	know	how	to	take	your	marketing
efforts	to	the	next	level?	As	a	business	owner,	we	understand	that	attracting	new	customers	and	retaining	current	ones	is	crucial.	But	with	the	constant	changes	in	technology,	it	can	be	overwhelming	and	frustrating	trying	to	keep	up.	Having	worked	in	the	digital	marketing	industry	for	over	10	years,	I	have	seen	firsthand	the	benefits	of	implementing
a	digital	circular	strategy	for	businesses.	This	article	is	perfect	for	small	business	owners	looking	to	increase	their	online	presence	and	reach	a	wider	audience	through	an	effective	digital	circular.	Let’s	face	it,	as	entrepreneurs	we’re	always	looking	for	ways	to	save	time	and	money,	while	also	staying	ahead	of	our	competition.	With	this	article,	I’ll
show	you	7	reasons	why	a	digital	circular	is	essential	for	success	in	today’s	market.	So	sit	back,	relax,	and	let’s	explore	together!	1.	Reach	a	Wider	Audience:	With	a	digital	circular,	you	can	reach	a	larger	audience	beyond	your	physical	store	location.	This	means	more	potential	customers	and	increased	exposure	for	your	business.	2.	Cost-Effective:
Creating	and	distributing	a	digital	circular	is	much	more	cost-effective	than	printing	and	mailing	out	traditional	paper	flyers.	You	can	save	on	printing	costs,	postage	fees,	and	even	reduce	paper	waste.	3.	Real-Time	Updates:	Unlike	printed	circulars	that	are	only	valid	for	a	certain	period	of	time,	digital	circulars	can	be	updated	in	real-time	to	reflect
any	changes	or	new	promotions	happening	at	your	business.	4.	Eco-Friendly:	By	going	digital	with	your	circulars,	you	are	reducing	the	need	for	paper	production	which	helps	to	protect	the	environment.	Consumers	today	are	also	more	conscious	about	supporting	eco-friendly	businesses.	5.	Interactive	Content:	Digital	circulars	allow	for	interactive
content	such	as	videos,	animations,	and	links	to	social	media	pages	or	websites	where	customers	can	learn	more	about	your	products	or	services.	6.	Easy	Sharing:	Customers	can	easily	share	your	digital	circular	with	their	friends	and	family	through	email	or	social	media	platforms,	increasing	the	chances	of	reaching	potential	new	customers.	7.
Analytics	Tracking:	With	online	tools	and	software	available,	you	can	track	how	many	people	have	viewed	your	digital	circular	and	measure	its	effectiveness	in	driving	sales	and	customer	engagement.	In	today’s	fast-paced	world	where	technology	plays	an	integral	role	in	our	daily	lives,	having	a	strong	online	presence	is	crucial	for	any	business
looking	to	succeed.	A	well-designed	digital	circular	not	only	serves	as	an	effective	marketing	tool	but	also	showcases	your	brand’s	commitment	towards	innovation	and	sustainability	–	qualities	that	resonate	well	with	modern	consumers.	In	today’s	fast-paced	world,	utilizing	a	digital	circular	can	significantly	boost	your	marketing	strategy.	Unlike
traditional	paper	flyers,	digital	circulars	are	eco-friendly	and	more	accessible.	They	allow	you	to	reach	a	wider	audience	quickly	and	effectively.	Imagine	sending	out	an	engaging	email	filled	with	colorful	images	and	enticing	promotions	that	instantly	capture	your	customers’	attention.	With	just	one	click,	they	can	explore	all	your	offerings!	This
seamless	approach	not	only	saves	time	but	also	allows	for	easy	updates	when	products	or	promotions	change.	You	have	the	flexibility	to	rotate	ads	frequently	without	incurring	additional	printing	costs.	Moreover,	incorporating	multimedia	elements	such	as	videos	or	interactive	links	within	your	digital	circular	can	further	enhance	customer
engagement.	Customers	love	experiencing	content	that	feels	alive;	it	makes	them	feel	connected	to	your	brand	in	ways	static	images	cannot	achieve.	Consider	creating	sections	like	highlighted	deals	customer	testimonials	upcoming	events	,	allowing	readers	to	navigate	effortlessly	through	appealing	information	tailored	to	their	needs.	By	leveraging
analytics	tools,	you’ll	gain	insight	into	which	parts	of	the	circular	draw	the	most	interest,	enabling	you	to	refine	future	campaigns	for	even	better	results!	Embracing	this	modern	tool	is	sure	to	elevate	how	you	connect	with	potential	customers	while	keeping	them	informed	and	excited	about	what	you	offer.	In	today’s	fast-paced	world,	digital	circulars
have	emerged	as	a	powerful	tool	for	businesses	looking	to	expand	their	reach.	Unlike	traditional	flyers,	these	online	publications	can	be	easily	shared	on	various	platforms,	ensuring	that	the	information	reaches	a	wider	audience.	Imagine	browsing	through	your	favorite	social	media	app	and	stumbling	upon	an	eye-catching	digital	circular	filled	with
vibrant	images	and	enticing	offers.	This	ability	to	combine	graphics	with	interactivity	captures	attention	more	effectively	than	static	paper	advertisements	ever	could.	With	just	a	few	clicks,	users	can	explore	links	that	lead	directly	to	special	promotions	or	detailed	product	information,	making	it	easier	than	ever	for	customers	to	engage.	Moreover,
accessibility	is	significantly	enhanced	through	digital	formats.	Since	many	people	access	information	via	smartphones	or	tablets	nowadays,	digital	circulars	can	adapt	seamlessly	to	different	screen	sizes	and	devices.	They	also	allow	businesses	to	create	content	tailored	specifically	for	diverse	audiences	by	including	features	like	audio	descriptions	or
translated	text	options.	By	embracing	this	modern	approach,	brands	not	only	cater	to	the	needs	of	varied	consumers	but	also	contribute	positively	toward	sustainability	efforts	by	reducing	paper	wastage.	Overall,	leveraging	digital	circulars	presents	an	exciting	opportunity	for	companies	eager	to	connect	with	customers	in	an	innovative	way	while
remaining	environmentally	conscious.	Digital	Circular	In	today’s	fast-paced	world,	organizations	are	constantly	looking	for	ways	to	enhance	their	efficiency	while	keeping	an	eye	on	the	budget.	One	innovative	solution	is	the	use	of	a	digital	circular,	which	can	significantly	cut	down	on	printing	costs	and	waste.	Unlike	traditional	paper	flyers,	digital
circulars	can	be	easily	created	and	shared	through	emails	or	social	media	platforms,	reaching	a	wider	audience	instantly.	This	cost-effective	approach	not	only	saves	money	but	also	helps	in	promoting	sustainability	by	reducing	the	need	for	paper.	By	leveraging	technology,	businesses	adopt	eco-friendly	practices	that	resonate	well	with
environmentally-conscious	consumers.	Moreover,	digital	circulars	allow	for	greater	flexibility	and	interactivity	compared	to	their	printed	counterparts.	With	just	a	few	clicks,	companies	can	update	promotions	or	adjust	pricing	without	incurring	additional	expenses	associated	with	reprinting	materials.	They	can	include	eye-catching	images	interactive
links	embedded	videos	,	making	it	easier	for	customers	to	engage	with	content	directly	from	their	devices.	Additionally,	tracking	engagement	through	analytics	provides	valuable	insights	into	customer	preferences	and	behaviors—information	that	can	drive	future	marketing	strategies	effectively.	In	essence,	adopting	digital	circulars	not	only	fosters
economic	savings	but	also	amplifies	outreach	potential	while	supporting	sustainable	practices	in	an	ever-evolving	marketplace.	In	today’s	fast-paced	world,	staying	informed	about	the	latest	technological	trends	can	feel	overwhelming.	A	digital	circular	serves	as	a	handy	tool	to	help	individuals	and	businesses	keep	pace	with	these	changes.	This	online
publication	compiles	essential	information	from	various	sources,	offering	readers	a	curated	overview	of	new	gadgets,	software	updates,	and	emerging	technologies.	By	subscribing	to	a	digital	circular,	you’re	not	just	receiving	random	articles;	you	are	diving	into	a	treasure	trove	of	insights	that	can	enhance	your	personal	knowledge	or	influence
important	business	decisions.	These	circulars	often	feature	interactive	elements,	such	as	links	to	in-depth	articles	and	videos	demonstrating	how	new	technology	works	in	real-world	applications.	Readers	can	also	enjoy	easy-to-read	layouts	that	break	down	complex	topics	into	manageable	bites—perfect	for	those	who	may	not	have	an	extensive
background	in	tech	but	want	to	stay	informed.	Additionally,	many	digital	circulars	include	regular	updates	on	industry	events	or	webinars	where	enthusiasts	can	learn	directly	from	experts.	Overall,	utilizing	this	resource	is	like	having	a	guide	through	the	ever-evolving	landscape	of	technology;	it	helps	make	sense	of	what’s	out	there	while	inspiring
curiosity	and	innovation.	Whether	you’re	looking	for	practical	advice	or	simply	wish	to	be	part	of	the	conversation	surrounding	technological	advancement,	engaging	with	these	publications	opens	doors	to	understanding	our	rapidly	changing	world	better.	In	today’s	rapidly	changing	market,	businesses	are	always	looking	for	innovative	ways	to	attract
new	customers	while	keeping	their	existing	ones	happy.	One	effective	strategy	is	using	a	digital	circular,	which	serves	as	a	modern	twist	on	the	traditional	paper	flyer.	This	tool	allows	companies	to	showcase	promotions,	new	products,	and	seasonal	sales	in	an	engaging	format	that	can	easily	be	shared	online.	With	colorful	visuals	and	enticing	offers,	a
digital	circular	captures	attention	and	encourages	browsing.	It’s	not	just	about	promoting	deals;	it	also	creates	an	interactive	experience	that	invites	customers	into	the	brand’s	story.	Furthermore,	the	beauty	of	a	digital	circular	lies	in	its	ability	to	reach	potential	buyers	beyond	geographical	boundaries.	When	shared	through	social	media	or	email
newsletters,	it	acts	as	a	bridge	linking	businesses	with	diverse	audiences	who	may	never	have	encountered	them	otherwise.	By	including	features	like	clickable	links	that	lead	directly	to	product	pages	or	special	offers	tailored	for	loyal	customers,	brands	foster	deeper	connections	with	their	audience.	Additionally,	tracking	engagement	metrics
provides	valuable	insights	into	customer	behavior—enabling	businesses	to	refine	future	campaigns	effectively.	Ultimately,	this	approach	harmonizes	customer	retention	efforts	with	acquisition	strategies	in	an	elegant	dance	of	technology	and	marketing	creativity.	Last	Updated	on	December	19,	2022	by	Anda	Malescu	The	area	of	joint	ventures,	and
specifically	the	incorporated	and	unincorporated	joint	venture,	is	regulated	by	state	law.	In	practice	and	for	the	purpose	of	the	article,	we	discuss	incorporated	and	unincorporated	joint	venture	only	as	it	pertains	to	the	laws	of	the	State	of	Florida.	However,	it	is	important	to	point	out	that	a	great	share	of	the	discussion	applies	generally	to	joint
ventures	in	other	states.	In	the	simplest	sense,	an	incorporated	joint	venture	is	created	by	two	or	more	business	owners,	entrepreneurs	or	investors	who	come	together	for	a	project	or	a	commercial	activity	and	contribute	money,	effort,	knowledge	or	resources	to	set	up	a	new	legal	entity.	This	new	entity	may	be	formed	by	at	least	two	members,	either
companies	or	individuals,	and	is	commonly	referred	to	as	an	incorporated	joint	venture,	corporate	joint	venture,	equity	joint	venture	or	joint	venture	company.	In	other	words,	the	incorporated	joint	venture	is	a	type	of	joint	venture	where	the	participants	arrange	for	the	organization	of	a	separate	legal	entity	to	pursue	an	agreed	business	objective.	In
an	incorporated	joint	venture,	each	participant	contributes	individual	resources	in	exchange	for	equity	or	ownership	interest	in	the	joint	venture.	As	such,	the	participants	acquire	ownership	and	control	rights	in	the	venture,	including	right	to	distributions	and	dividends.	In	addition,	because	the	incorporated	joint	venture	is	a	legal	entity	of	its	own,	it
may	enter	into	contracts	in	its	own	name	and	purchase	and	hold	assets.	The	incorporated	joint	venture	is	organized	under	state	law,	which	means	that	state	laws	spell	out	specific	provisions	and	rules	for	the	joint	venture.	For	example,	if	two	businesses	desire	to	work	together	for	a	commercial	project	and	establish	a	corporate	joint	venture	in	Miami
or	Tampa,	the	newly	formed	joint	venture	is	a	Florida	legal	entity	subject	to	the	laws	of	the	State	of	Florida.	The	default	laws	of	the	State	of	Florida	apply	to	the	incorporated	joint	venture	and	to	the	relationship	among	the	shareholders	or	owners,	management	and	distributions.	The	existence	of	a	predetermined	set	of	rules	makes	the	incorporated
joint	ventures	desirable	because	it	preemptively	addresses	issues	that	can	arise	in	the	early	stage	of	the	venture	with	respect	to	decision-making,	management	and	the	owner’s	rights	and	obligations.	This	is	especially	important	in	the	context	of	international	ventures	where	participants	have	to	sort	out	cultural	legal	expectation	of	who	does	what,
among	other	dynamics.	The	difference	between	the	incorporated	and	unincorporated	joint	venture,	is	that	the	unincorporated	joint	venture	is	not	required	to	organize	as	a	separate	legal	entity.	Instead,	the	unincorporated	joint	venture	is	created	by	contract	–	the	Joint	Venture	Agreement.	The	unincorporated	joint	venture	has	no	predetermined	rules
established	by	law	or	any	preexisting	paradigm	between	shareholders	or	owners,	management	and	the	board.	Consequently,	any	rules	that	govern	issues	concerning	conflict	of	interests,	shareholder	governance	or	management	of	the	unincorporated	joint	venture	must	be	spelled	out	in	an	agreement.	This	can	be	extremely	challenging	because	at	the
outset	of	the	joint	venture	is	difficult	to	predict	what	can	go	wrong	among	the	owners,	and	it	takes	time	to	adapt	and	adjust	to	the	way	in	which	an	unincorporated	joint	venture	operates.	However,	if	you	are	considering	an	unincorporated	joint	venture,	work	with	an	experienced	attorney	in	joint	ventures	to	ensure	that	adequate	management
procedures	and	contractual	terms	are	set	up	in	the	Joint	Venture	Agreement.	As	seen	above,	the	major	differences	between	incorporated	and	unincorporated	joint	venture	are	as	follows:	Incorporated	joint	venture	is	organized	as	separate	and	distinct	legal	entity	at	the	election	of	the	participants.	Unincorporated	joint	venture	is	not	incorporated	as	a
legal	entity	and	is	only	formed	by	contract.Incorporated	joint	venture	is	governed	by	state	law	and	has	pre-existing	or	default	rules	that	apply	to	the	relationship	between	shareholders	or	owners,	management	and	distributions.Unincorporated	joint	venture	does	not	have	pre-existing	rules	and	specific	provisions	of	state	law	to	govern	the	relationship
among	shareholders	or	owners,	management	and	distributionsIncorporated	joint	venture	has	clear	rules	around	conflict	of	interest	circumstances	established	by	corporate	law	Unincorporated	joint	venture	has	no	rules	established	by	law	for	conflict	of	interest	circumstances	and	must	be	provided	for	in	an	agreement.	We	successfully	plan	and	prepare
Incorporated	and	Unincorporated	Joint	Ventures,	including	for	international	joint	ventures.	Contact	us	or	schedule	a	consultation	with	our	corporate	law	firm	in	Miami,	Florida	USA	to	help	you	plan	and	execute	an	Incorporated	and	Unincorporated	Joint	Venture.			Malescu	Law	P.A.	–	Business	Lawyers		Type	of	business	entity	For	other	uses,	see	Joint
Venture	(disambiguation).	This	article	has	multiple	issues.	Please	help	improve	it	or	discuss	these	issues	on	the	talk	page.	(Learn	how	and	when	to	remove	these	messages)	This	article	is	written	like	a	personal	reflection,	personal	essay,	or	argumentative	essay	that	states	a	Wikipedia	editor's	personal	feelings	or	presents	an	original	argument	about	a
topic.	Please	help	improve	it	by	rewriting	it	in	an	encyclopedic	style.	(April	2010)	(Learn	how	and	when	to	remove	this	message)	This	article	needs	additional	citations	for	verification.	Please	help	improve	this	article	by	adding	citations	to	reliable	sources.	Unsourced	material	may	be	challenged	and	removed.Find	sources:	"Joint	venture"	–	news	·
newspapers	·	books	·	scholar	·	JSTOR	(March	2022)	(Learn	how	and	when	to	remove	this	message)	(Learn	how	and	when	to	remove	this	message)	A	joint	venture	(JV)	is	a	business	entity	created	by	two	or	more	parties,	generally	characterized	by	shared	ownership,	shared	returns	and	risks,	and	shared	governance.	Companies	typically	pursue	joint
ventures	for	one	of	four	reasons:	to	access	a	new	market,	particularly	emerging	market;	to	gain	scale	efficiencies	by	combining	assets	and	operations;	to	share	risk	for	major	investments	or	projects;	or	to	access	skills	and	capabilities.[1]'	Most	joint	ventures	are	incorporated,	although	some,	as	in	the	oil	and	gas	industry,	are	"unincorporated"	joint
ventures	that	mimic	a	corporate	entity.	With	individuals,	when	two	or	more	persons	come	together	to	form	a	temporary	partnership	for	the	purpose	of	carrying	out	a	particular	project,	such	partnership	can	also	be	called	a	joint	venture	where	the	parties	are	"co-venturers".	A	joint	venture	can	take	the	form	of	a	business.	It	can	also	take	the	form	of	a
project	or	asset	JV,	created	for	the	purpose	of	pursuing	one	specific	project,	as	an	"industry	utility"	that	provides	a	narrow	set	of	services	to	industry	participants,	or	may	be	created	for	the	purpose	of	defining	industry	standards.	In	European	law,	the	term	"joint	venture"	is	an	exclusive	legal	concept,	better	defined	under	the	rules	of	company	law.	In
France,	the	term	"joint	venture"	is	variously	translated	as	"association	d'entreprises",	"entreprise	conjointe",	"coentreprise"	or	"entreprise	commune".[2]	A	JV	can	be	brought	about	in	the	following	major	ways:[citation	needed]	Foreign	investor	buying	an	interest	in	a	local	company	Local	firm	acquiring	an	interest	in	an	existing	foreign	firm	Both	the
foreign	and	local	entrepreneurs	jointly	forming	a	new	enterprise	Together	with	public	capital	and/or	bank	debt	In	the	UK,	India,	and	in	many	common	law	countries,	a	joint-venture	(or	else	a	company	formed	by	a	group	of	individuals)	must	file	its	memorandum	of	association	with	the	appropriate	authority.	This	is	a	statutory	document	which	informs
the	public	of	its	existence.	It	may	be	viewed	by	the	public	at	the	office	in	which	it	is	filed.[3]	Together	with	the	articles	of	association,	it	forms	the	"constitution"	of	a	company	in	these	countries.	The	articles	of	association	regulate	the	interaction	between	shareholders	and	the	directors	of	a	company	and	can	be	a	lengthy	document	of	up	to	700,000	or
so	pages.	It	deals	with	the	powers	relegated	by	the	stockholders	to	the	directors	and	those	withheld	by	them,	requiring	the	passing	of	ordinary	resolutions,	special	resolutions	and	the	holding	of	Extraordinary	General	Meetings	to	bring	the	directors'	decision	to	bear.	By	its	formation,	the	JV	becomes	a	new	entity	with	the	implications	that:[citation
needed]	it	is	officially	separate	from	its	founders,	who	might	otherwise	be	giant	corporations,	even	amongst	the	emerging	countries	it	has	separate	legal	liability	from	that	of	its	founders,	except	for	invested	capital	the	JV	can	contract	in	its	own	name,	acquire	rights	(such	as	the	right	to	buy	new	companies)	it	can	sue	(and	be	sued)	in	courts	in	defense
or	its	pursuance	of	its	objectives.	The	agreement	between	the	members	of	a	joint	venture	may	be	called	a	Memorandum	of	Understanding.	It	is	created	in	association	with	other	activities	necessary	to	form	the	JV.	Some	of	the	issues	that	may	be	addressed	by	members	of	a	JV	in	a	shareholders'	agreement	are:	Valuation	of	intellectual	rights,	say,	the
valuations	of	the	IPR	of	one	partner	and,	say,	the	real	estate	of	the	other	The	control	of	the	company	either	by	the	number	of	directors	or	its	"funding"	The	number	of	directors	and	the	rights	of	the	founders	to	their	appoint	directors	which	shows	as	to	whether	a	shareholder	dominates	or	shares	equality.	Management	decisions	–	whether	the	board
manages	or	a	founder	Transferability	of	shares	–	assignment	rights	of	the	founders	to	other	members	of	the	company	Dividend	policy	–	percentage	of	profits	to	be	declared	when	there	is	profit	Winding	up	–	the	conditions,	notice	to	members	Confidentiality	of	know-how	and	founders'	agreement	and	penalties	for	disclosure	First	right	of	refusal	–
purchase	rights	and	counter-bid	by	a	founder.	There	are	many	features	which	have	to	be	incorporated	into	the	shareholders'	agreement	which	is	quite	private	to	the	parties	as	they	start	off.	Normally,	it	requires	no	submission	to	any	authority.	The	other	basic	document	which	must	be	articulated	is	the	Articles,	which	is	a	published	document	and
known	to	members.	This	repeats	the	shareholders	agreement	as	to	the	number	of	directors	each	founder	can	appoint	to	the	board	of	directors;	whether	the	board	controls	or	the	founders;	the	taking	of	decisions	by	simple	majority	(50%+1)	of	those	present	or	a	51%	or	75%	majority	with	all	directors	present	(their	alternates/proxy);	the	deployment	of
funds	of	the	firm;	extent	of	debt;	the	proportion	of	profit	that	can	be	declared	as	dividends;	etc.	Also	significant	is	what	will	happen	if	the	firm	is	dissolved,	if	one	of	the	partners	dies,	or	if	the	firm	is	sold.	Often,	JVs	are	created	as	50:50	partnerships	with	each	party	having	the	same	number	of	directors	but	rotating	control	over	the	firm,	or	rights	to
appoint	the	Chairperson	and	Vice-chair	of	the	company.	Sometimes	a	party	may	give	a	separate	trusted	person	to	vote	in	its	place	proxy	vote	of	the	Founder	at	board	meetings.[4]	A	JV	is	not	a	permanent	structure.	It	can	be	dissolved	when:	Aims	of	original	venture	met	Aims	of	original	venture	not	met	Either	or	both	parties	develop	new	goals	Either	or
both	parties	no	longer	agree	with	joint	venture	aims	Time	agreed	for	joint	venture	has	expired	Legal	or	financial	issues	Evolving	market	conditions	mean	that	joint	venture	is	no	longer	appropriate	or	relevant	One	party	acquires	the	other	Joint	ventures	are	risky	forms	of	business	partnerships.	Literature	in	business	and	management	has	paid	attention
to	different	factors	of	conflict	and	opportunism	in	joint	ventures,	in	particular	the	influence	of	parent	control	structure,[5]	ownership	change,	and	volatile	environment.[6]	Government	procurement	regulations,	such	as	the	Federal	Acquisition	Regulation	(FAR)	in	the	United	States,	may	specify	how	joint	ventures	are	to	be	approached	as	suppliers	or
confirm	that	a	joint	venture	or	other	form	of	contractor	partnering	is	seen	as	a	"desirable"	arrangement	for	supplying	to	government.	The	FAR	states	thatThe	Government	will	recognize	the	integrity	and	validity	of	contractor	team	arrangements	[including	joint	ventures],	provided	the	arrangements	are	identified	and	company	relationships	are	fully
disclosed	in	an	offer	or,	for	arrangements	entered	into	after	submission	of	an	offer,	before	the	arrangement	becomes	effective.	The	Government	will	not	normally	require	or	encourage	the	dissolution	of	contractor	team	arrangements.[7]	Under	the	rules	applicable	to	public	procurement	in	the	European	Union,	public	bodies	may	insist	that	suppliers
intending	to	provide	goods	and	services	through	a	joint	partnership	accept	joint	liability	for	the	execution	of	the	contract.[8]	According	to	a	2003	report	of	the	United	Nations	Conference	on	Trade	and	Development,	China	was	the	recipient	of	US$53.5	billion	in	direct	foreign	investment,	making	it	the	world's	largest	recipient	of	direct	foreign
investment	for	the	first	time,	to	exceed	the	US.	Also,	it	approved	the	establishment	of	nearly	500,000	foreign-investment	enterprises.[citation	needed]	The	US	had	45,000	projects	by	2004	with	an	in-place	investment	of	over	48	billion.[9]	Until	recently,	no	guidelines	existed	on	how	foreign	investment	was	to	be	handled	due	to	the	restrictive	nature	of
China	toward	foreign	investors.	Following	the	death	of	Mao	Zedong	in	1976,	initiatives	in	foreign	trade	began	to	be	applied,	and	law	applicable	to	foreign	direct	investment	was	made	clear	in	1979,	while	the	first	Sino-foreign	equity	venture	took	place	in	2001.[10]	The	corpus	of	the	law	has	improved	since	then.	Companies	with	foreign	partners	can
carry	out	manufacturing	and	sales	operations	in	China	and	can	sell	through	their	own	sales	network.	Foreign-Sino	companies	have	export	rights	which	are	not	available	to	wholly	Chinese	companies,	as	China	desires	to	import	foreign	technology	by	encouraging	JVs	and	the	latest	technologies.	Under	Chinese	law,	foreign	enterprises	are	divided	into
several	basic	categories.	Of	these,	five	will	be	described	or	mentioned	here:	three	relate	to	industry	and	services	and	two	as	vehicles	for	foreign	investment.	Those	five	categories	of	Chinese	foreign	enterprises	are:	the	Sino-Foreign	Equity	Joint	Ventures	(EJVs),	Sino-Foreign	Co-operative	Joint	Ventures	(CJVs),	Wholly	Foreign-Owned	Enterprises
(WFOE),	although	they	do	not	strictly	belong	to	Joint	Ventures,	plus	foreign	investment	companies	limited	by	shares	(FICLBS),	and	Investment	Companies	through	Foreign	Investors	(ICFI).	Each	category	is	described	below.	The	EJV	Law	is	between	a	Chinese	partner	and	a	foreign	company.	It	is	incorporated	in	both	Chinese	(official)	and	in	English
(with	equal	validity),	with	limited	liability.	Prior	to	China's	entry	into	WTO	–	and	thus	the	WFOEs	–	EJVs	predominated.	In	the	EJV	mode,	the	partners	share	profits,	losses,	and	risk	in	equal	proportion	to	their	respective	contributions	to	the	venture's	registered	capital.	These	escalate	upwardly	in	the	same	proportion	as	the	increase	in	registered
capital.	The	JV	contract	accompanied	by	the	articles	of	association	for	the	EJV	are	the	two	most	fundamental	legal	documents	of	the	project.	The	Articles	mirror	many	of	the	provisions	of	the	JV	contract.	In	case	of	conflict	the	JV	document	has	precedence.	These	documents	are	prepared	at	the	same	time	as	the	feasibility	report.	There	are	also	the
ancillary	documents	(termed	"offsets"	in	the	US)	covering	know-how	and	trademarks	and	supply-of-equipment	agreements.	The	minimum	equity	is	prescribed	for	investment	truncated,[11]	where	the	foreign	equity	and	debt	levels	are:[12]	Less	than	US$3	million,	equity	must	constitute	70%	of	the	investment;	Between	US$3	million	and	US$10	million,
minimum	equity	must	be	US$2.1	million	and	at	least	50%	of	the	investment;	Between	US$10	million	and	US$30	million,	minimum	equity	must	be	US$5	million	and	at	least	40%	of	the	investment;	More	than	US$30	million,	minimum	equity	must	be	US$12	million	and	at	least	1/3	of	the	investment.	There	are	also	intermediary	levels.	The	foreign
investment	in	the	total	project	must	be	at	least	25%.	No	minimum	investment	is	set	for	the	Chinese	partner.	The	timing	of	investments	must	be	mentioned	in	the	Agreement	and	failure	to	invest	in	the	indicated	time,	draws	a	penalty.	Co-operative	Joint	Ventures	(CJVs)[citation	needed]	are	permitted	under	the	Sino-Foreign	Co-operative	Joint	Ventures.
Co-operative	enterprises	are	also	called	Contractual	Operative	Enterprises.	The	CJVs	may	have	a	limited	structure	or	unlimited	–	therefore,	there	are	two	versions.	The	limited-liability	version	is	similar	to	the	EJVs	in	status	of	permissions	–	the	foreign	investor	provides	the	majority	of	funds	and	technology	and	the	Chinese	party	provides	land,
buildings,	equipment,	etc.	However,	there	are	no	minimum	limits	on	the	foreign	partner	which	allows	him	to	be	a	minority	shareholder.	The	other	format	of	the	CJV	is	similar	to	a	partnership	where	the	parties	jointly	incur	unlimited	liability	for	the	debts	of	the	enterprise	with	no	separate	legal	person	being	created.	In	both	the	cases,	the	status	of	the
formed	enterprise	is	that	of	a	legal	Chinese	person	which	can	hire	labor	directly	as,	for	example,	a	Chinese	national	contactor.	The	minimum	of	the	capital	is	registered	at	various	levels	of	investment.	Other	differences	from	the	EJV	are	to	be	noted:	A	Co-operative	JV	does	not	have	to	be	a	legal	entity.	The	partners	in	a	CJV	are	allowed	to	share	profit	on
an	agreed	basis,	not	necessarily	in	proportion	to	capital	contribution.	This	proportion	also	determines	the	control	and	the	risks	of	the	enterprise	in	the	same	proportion.	It	may	be	possible	to	operate	in	a	CJV	in	a	restricted	area	A	CJV	could	allow	negotiated	levels	of	management	and	financial	control,	as	well	as	methods	of	recourse	associated	with
equipment	leases	and	service	contracts.	In	an	EJV	management	control	is	through	allocation	of	Board	seats.[13]	During	the	term	of	the	venture,	the	foreign	participant	can	recover	his	investment,	provided	the	contract	prescribes	that	and	all	fixed	assets	will	become	the	property	of	the	Chinese	participant	on	termination	of	the	JV.	Foreign	partners	can
often	obtain	the	desired	level	of	control	by	negotiating	management,	voting,	and	staffing	rights	into	a	CJV's	articles;	since	control	does	not	have	to	be	allocated	according	to	equity	stakes.	Convenience	and	flexibility	are	the	characteristics	of	this	type	of	investment.	It	is	therefore	easier	to	find	co-operative	partners	and	to	reach	an	agreement.	With
changes	in	the	law,	it	becomes	possible	to	merge	with	a	Chinese	company	for	a	quick	start.	A	foreign	investor	does	not	need	to	set	up	a	new	corporation	in	China.	Instead,	the	investor	uses	the	Chinese	partner's	business	license,	under	a	contractual	arrangement.	However,	under	the	CJV,	the	land	stays	in	the	possession	of	the	Chinese	partner.	There	is
another	advantage:	the	percentage	of	the	CJV	owned	by	each	partner	can	change	throughout	the	JV's	life,	giving	the	option	to	the	foreign	investor,	by	holding	higher	equity,	obtains	a	faster	rate	of	return	with	the	concurrent	wish	of	the	Chinese	partner	of	a	later	larger	role	of	maintaining	long-term	control.	The	parties	in	any	of	the	ventures,	EJV,	CJV
or	WFOE	prepare	a	feasibility	study	outlined	above.	It	is	a	non-binding	document	–	the	parties	are	still	free	to	choose	not	to	proceed	with	the	project.	The	feasibility	study	must	cover	the	fundamental	technical	and	commercial	aspects	of	the	project,	before	the	parties	can	proceed	to	formalize	the	necessary	legal	documentation.	The	study	should
contain	details	referred	to	earlier	under	Feasibility	Study[citation	needed]	(submissions	by	the	Chinese	partner).	Main	article:	Wholly	Foreign-Owned	Enterprise	There	is	basic	law	of	the	PRC	concerning	enterprises	with	sole	foreign	investment	controls,	WFOEs.	China's	entry	into	the	World	Trade	Organization	(WTO)	around	2001	has	had	profound
effects	on	foreign	investment.	Not	being	a	JV,	they	are	considered	here	only	in	comparison	or	contrast.	To	implement	WTO	commitments,	China	publishes	from	time	to	time	updated	versions	of	its	"Catalogs	Investments"	(affecting	ventures)	prohibited,	restricted.	The	WFOE	is	a	Chinese	legal	person	and	has	to	obey	all	Chinese	laws.	As	such,	it	is
allowed	to	enter	into	contracts	with	appropriate	government	authorities	to	acquire	land	use	rights,	rent	buildings,	and	receive	utility	services.	In	this	it	is	more	similar	to	a	CJV	than	an	EJV.	WFOEs	are	expected	by	PRC	to	use	the	most	modern	technologies	and	to	export	at	least	50%	of	their	production,	with	all	of	the	investment	is	to	be	wholly
provided	by	the	foreign	investor	and	the	enterprise	is	within	his	total	control.	WFOEs	are	typically	limited	liability	enterprises.[14]	Like	with	EJVs,	but	the	liability	of	the	directors,	managers,	advisers,	and	suppliers	depends	on	the	rules	which	govern	the	Departments	or	Ministries	which	control	product	liability,	worker	safety	or	environmental
protection.	An	advantage	the	WFOE	enjoys	over	its	alternates	is	enhanced	protection	of	its	know-how	but	a	principal	disadvantage	is	absence	of	an	interested	and	influential	Chinese	party.	Parts	of	this	article	(those	related	to	Distribution	Analysis	of	JV	in	Industry)	need	to	be	updated.	Please	help	update	this	article	to	reflect	recent	events	or	newly
available	information.	(November	2013)	As	of	the	3rd	Quarter	of	2004,	WFOEs	had	replaced	EJVs	and	CJVs	as	follows:[13]	Distribution	Analysis	of	JV	in	Industry	–	PRC	Type	JV	2000	2001	2002	2003	2004	(3Qr)	WFOE	46.9	50.3	60.2	62.4	66.8	EJV,%	35.8	34.7	20.4	29.6	26.9	CJV,%	15.9	12.9	9.6	7.2	5.2	Misc	JV*	1.4	2.1	1.8	1.8	1.1	CJVs	(No.)**	1735
1589	1595	1547	996	(*)=Financial	Vventures	by	EJVs/CJVs	(**)=Approved	JVs	These	enterprises	are	formed	under	the	Sino-Foreign	Investment	Act.	The	capital	is	composed	of	value	of	stock	in	exchange	for	the	value	of	the	property	given	to	the	enterprise.	The	liability	of	the	shareholders,	including	debt,	is	equal	to	the	number	of	shares	purchased	by
each	partner.	The	registered	capital	of	the	company	the	share	of	the	paid-in	capital.	The	minimum	amount	of	the	registered	capital	of	the	company	should	be	RMB	30	million.	These	companies	can	be	listed	on	the	only	two	PRC	Stock	Exchanges	–	the	Shanghai	and	Shenzhen	Stock	Exchanges.	Shares	of	two	types	are	permitted	on	these	Exchanges	–
Types	"A"	and	Type	"B"	shares.	Type	A	are	only	to	be	used	by	Chinese	nationals	and	can	be	traded	only	in	RMB.	Type	"B"	shares	are	denominated	in	Renminbi	but	can	be	traded	in	foreign	exchange	and	by	Chinese	nationals	having	foreign	exchange.	Further,	State	enterprises	which	have	been	approved	for	corporatization	can	trade	in	Hong	Kong	in
"H"	share	and	in	NYSE	exchanges.	"A"	shares	are	issued	to	and	traded	by	Chinese	nationals.	They	are	issued	and	traded	in	Renminbi.	"B"	shares	are	denominated	in	Renminbi	but	are	traded	in	foreign	currency.	From	March	2001,	in	addition	to	foreign	investors,	Chinese	nationals	with	foreign	currency	can	also	trade	"B"	shares.	Investment	companies
are	those	established	in	China	by	sole	foreign-funded	business	or	jointly	with	Chinese	partners	who	engage	in	direct	investment.	It	has	to	be	incorporated	as	a	company	with	limited	liability.	The	total	amount	of	the	investor's	assets	during	the	year	preceding	the	application	to	do	business	in	China	has	to	be	no	less	than	US$400	million	within	the
territory	of	China.	The	paid-in	capital	contribution	has	to	exceed	$10	million.	Furthermore,	more	than	3	project	proposals	of	the	investor's	intended	investment	projects	must	have	been	approved.	The	shares	subscribed	and	held	by	foreign	Investment	Companies	by	Foreign	Investors	(ICFI)	should	be	25%.	The	investment	firm	can	be	established	as	an
EJV.	On	March	15,	2019,	China's	National	People's	Congress	adopted	a	unified	Foreign	Investment	Law,[15]	which	comes	into	effect	on	January	1,	2020.	AMD-Chinese	Huawei-Symantec	Shanghai	Automotive	Industry	Corporation	(上海汽车集团股份有限公司),	also	known	as	SAIC	(上汽)	and	SAIC-GM	(上汽通用),	is	a	Chinese	state-owned	automotive
manufacturing	company	headquartered	in	Shanghai,	operating	in	joint	venture	with	US	owned	General	Motors.	Products	produced	by	SAIC	joint	venture	companies	are	sold	under	marques	including	Baojun,	Buick,	Chevrolet,	Iveco,	Škoda,	and	Volkswagen.	General	Motors	with	SAIC	Motor,	formerly	known	as	Shanghai	General	Motors	Company	Ltd.,
makes	numerous	cars	in	China	in	four	factories,	especially	Buick,	but	also	some	Chevrolet	and	Cadillac	models.	In	November	2018,	the	company	announced	new	Chevrolet	models	for	the	Chinese	market,	including	an	extended-wheelbase	Malibu	XL,	a	new	Chevy	SUV	concept,	and	a	new	Monza.	Volkswagen	Group	China	-	The	numerous	VW	and	Audi
cars	manufactured	in	China	are	made	under	two	joint-venture	partnerships:	FAW-Volkswagen	and	SAIC	Volkswagen.	Beijing	Benz	Automotive	Co.,	Ltd	is	a	joint	venture	between	BAIC	Motor	and	Daimler	AG.	As	of	November	22,	2018,	a	full	two	million	Mercedes-Benz	vehicles	had	been	built	in	China	by	this	alliance.	Dongfeng	Motor	Corporation	(东风
汽车公司,	abbreviated	to	东风)	is	a	Chinese	state-owned	automobile	manufacturer	headquartered	in	Wuhan.	The	company	was	the	second-largest	Chinese	vehicle	maker	in	2017,	by	production	volume,	manufacturing	over	4.1	million	vehicles	that	year.	Its	own	brands	are	Dongfeng,	Venucia,	and	Dongfen	Fengshen.	Joint	ventures	include	Cummins,
Dana,	Honda,	Nissan,	Infiniti,	PSA	Peugeot	Citroën,	Renault,	Kia,	and	Yulon.	FAW	Group	Corporation	(第一汽车集团,	abbreviated	to	一汽)	is	a	Chinese	state-owned	automotive	manufacturing	company	headquartered	in	Changchun.	In	2017,	the	company	ranked	third	in	terms	of	output	making	3.3	million	vehicles.	FAW	sells	products	under	at	least	ten
different	brands	including	its	own	and	Besturn/Bēnténg,	Dario,	Haima,	Hongqi,	Jiaxing,	Jie	Fang,	Jilin,	Oley,	Jie	Fang	and	Yuan	Zheng,	and	Tianjin	Xiali.	FAW	joint	ventures	sell	Audi,	General	Motors,	Mazda,	Toyota	and	Volkswagen.	GAC	(Guangzhou	Automobile	Group),	is	a	Chinese	state-owned	automobile	manufacturer	headquartered	in	Guangzhou.
They	were	the	sixth	biggest	manufacturer	in	2017,	manufacturing	over	2	million	vehicles	in	2017.	GAC	sells	passenger	cars	under	the	Trumpchi	brand.	In	China,	they	are	more	known	for	their	foreign	joint-venture	with	Fiat,	Honda,	Isuzu,	Mitsubishi,	and	Toyota.	Chang'an	Automobile	Group	(重庆长安汽车股份有限公司,	abbreviated	to	长安)	is	an
automobile	manufacturer	headquartered	in	Chongqing,	and	is	a	state-owned	enterprise.	In	2017,	the	company	ranked	fourth	in	terms	of	output	making	2.8	million	vehicles	in	2017.	Changan	designs,	develops,	manufactures	and	sells	passenger	cars	sold	under	the	Changan	brand	and	commercial	vehicles	sold	under	the	Chana	brand.	Foreign	joint
venture	companies	include	Suzuki,	Ford,	Mazda	and	PSA	Peugeot	Citroën.	Chery,	a	Chinese	state-owned	automobile	manufacturer	based	in	Anhui.	They	were	the	tenth	biggest	manufacturer	in	2017.	They	have	a	foreign	joint	venture	with	Jaguar	Land	Rover	for	the	production	of	Jaguar	and	Land	Rover	cars	in	China.	Brilliance	Auto,	is	a	Chinese	state-
owned	automobile	manufacturer	based	in	Shenyang.	They	were	the	ninth	biggest	manufacturer	in	2017.	They	have	a	foreign	joint	venture	with	BMW	and	also	sells	passenger	vehicles	under	their	own	brand	Brilliance	and	are	expected	to	make	520,000	cars	in	China	during	2019.	Honda	Motor	Co	has	a	joint	venture	with	Guangzhou	Automobile	Group
(GAC	Group)	Geely-Volvo,	Geely,	is	the	biggest	privately	owned	automobile	manufacturer	and	seventh	biggest	manufacturer	overall	in	China.	Their	flagship	brand	Geely	Auto	became	the	top	Chinese	car	brand	in	2017.	Currently	one	of	the	fastest	growing	automotive	groups	in	the	world,	Geely	is	known	for	their	ownership	of	Swedish	luxury	car	brand,
Volvo.	In	China,	their	passenger	car	brands	include	Geely	Auto,	Volvo	Cars,	and	Lynk	&	Co.	The	entire	Volvo	Cars	company	has	been	owned	by	the	Chinese	company	Geely	since	2010	and	manufactures	most	of	the	XC60	vehicles	in	China	for	export.	JV	companies	are	the	preferred	form	of	corporate	investment	but	there	are	no	separate	laws	for	joint
ventures.	Companies	which	are	incorporated	in	India	are	treated	on	par	as	domestic	companies.	The	above	two	parties	subscribe	to	the	shares	of	the	JV	company	in	agreed	proportion,	in	cash,	and	start	a	new	business.	Two	parties,	(individuals	or	companies),	incorporate	a	company	in	India.	Business	of	one	party	is	transferred	to	the	company	and	as
consideration	for	such	transfer,	shares	are	issued	by	the	company	and	subscribed	by	that	party.	The	other	party	subscribes	for	the	shares	in	cash.	Promoter	shareholder	of	an	existing	Indian	company	and	a	third	party,	who/which	may	be	individual/company,	one	of	them	non-resident	or	both	residents,	collaborate	to	jointly	carry	on	the	business	of	that
company	and	its	shares	are	taken	by	the	said	third	party	through	payment	in	cash.	Private	companies	(only	about	$2500	is	the	lower	limit	of	capital,	no	upper	limit)	are	allowed[16]	in	India	together	with	and	public	companies,	limited	or	not,	likewise	with	partnerships.	sole	proprietorship	too	are	allowed.	However,	the	latter	are	reserved	for	NRIs.
Through	capital	market	operations,	foreign	companies	can	transact	on	the	two	exchanges	without	prior	permission	of	RBI	but	they	cannot	own	more	than	10	percent	equity	in	paid-up	capital	of	Indian	enterprises,	while	aggregate	foreign	institutional	investment	(FII)	in	an	enterprise	is	capped	at	24	percent.	The	establishment	of	wholly	owned



subsidiaries	(WOS)	and	project	offices	and	branch	offices,	incorporated	in	India	or	not.	Sometimes,	it	is	understood,	that	branches	are	started	to	test	the	market	and	get	its	flavor.	Equity	transfer	from	residents	to	non-residents	in	mergers	and	acquisitions	(M&A)	is	usually	permitted	under	the	automatic	route.	However,	if	the	M&As	are	in	sectors	and
activities	requiring	prior	government	permission	(Appendix	1	of	the	Policy)	then	transfer	can	proceed	only	after	permission.[17]	Joint	ventures	with	trading	companies	are	allowed	together	with	imports	of	secondhand	plants	and	machinery.	It	is	expected	that	in	a	JV,	the	foreign	partner	supplies	technical	collaboration	and	the	pricing	includes	the
foreign	exchange	component,	while	the	Indian	partner	makes	available	the	factory	or	building	site	and	locally	made	machinery	and	product	parts.	Many	JVs	are	formed	as	public	limited	companies	(LLCs)	because	of	the	advantages	of	limited	liability.[18]	In	Ukraine,	most	of	joint	ventures	are	operated	in	the	form	of	Limited	liability	company,[19]	as
there	is	no	legal	entity	form	as	Joint	venture.	Protection	of	the	rights	of	foreign	investors	is	guaranteed	by	Law	of	Ukraine	"On	Foreign	Investment".	In	Ukraine,	JV	can	be	established	without	legal	entity	formation	and	act	under	so	called	Cooperation	Agreement[20]	Under	the	Ukraine	civil	code,	CA	can	be	established	by	two	or	more	parties;	rights	and
obligations	of	the	parties	are	regulated	by	the	agreement.	Cooperation	agreement	has	been	widely	spread	in	Ukraine,	mainly	in	the	field	of	oil	and	gas	production.	According	to	Gerard	Baynham	of	Water	Street	Partners,	there	has	been	much	negative	press	about	joint	ventures,	but	objective	data	indicate	that	they	may	actually	outperform	wholly
owned	and	controlled	affiliates.	He	writes,	"A	different	narrative	emerged	from	our	recent	analysis	of	U.S.	Department	of	Commerce	(DOC)	data,	collected	from	more	than	20,000	entities.	According	to	the	DOC	data,	foreign	joint	ventures	of	U.S.	companies	realized	a	5.5	percent	average	return	on	assets	(ROA),	while	those	companies'	wholly	owned
and	controlled	affiliates	(the	vast	majority	of	which	are	wholly	owned)	realized	a	slightly	lower	5.2	percent	ROA.	The	same	story	holds	true	for	investments	by	foreign	companies	in	the	U.S.,	but	the	difference	is	more	pronounced.	U.S.-based	joint	ventures	realized	a	2.2	percent	average	ROA,	while	wholly	owned	and	controlled	affiliates	in	the	U.S.	only
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is	always	a	legal	entity?	If	so,	then	you’ve	come	to	the	right	place!	I’m	an	experienced	lawyer	and	for	years	I’ve	been	studying	the	ins-and-outs	of	how	businesses	form	partnerships.	After	handling	many	cases,	I	can	confidently	say	that	understanding	local	laws	around	Joint	Ventures	is	key	to	successfully	running	your	operation.	In	this	article,	I’ll	break
down	all	the	information	you	need	to	know	when	forming	and	operating	a	joint	venture.	Together	we’ll	explore	what	constitutes	as	a	joint	venture,	its	risks	and	benefits,	the	legal	implications	it	brings	with	it,	and	more.	By	the	end	of	this	article,	you	will	understand	if	creating	a	joint	venture	is	something	suitable	for	your	business	goals	or	not.	So	let’s
dive	in	and	take	an	in-depth	look	at	Joint	Ventures!	is	a	joint	venture	a	legal	entity	No,	a	joint	venture	does	not	have	to	be	a	legal	entity.	A	joint	venture	can	take	many	forms,	from	an	informal	agreement	between	two	parties	to	a	more	formal	partnership	or	limited	liability	company	(LLC).	Depending	on	the	type	of	business	and	the	needs	of	the	partners
involved,	one	form	may	be	better	suited	than	another.	In	some	cases,	it	might	make	sense	for	two	parties	to	enter	into	an	informal	agreement	without	forming	any	legal	entity;	in	others,	setting	up	a	separate	LLC	could	provide	additional	protection	and	benefits.	Ultimately,	each	situation	is	unique	and	should	be	evaluated	on	its	own	merits	before
deciding	which	form	is	best	for	the	joint	venture.	Understanding	What	Constitutes	a	Joint	Venture	A	joint	venture	(JV)	is	a	business	collaboration	between	two	or	more	entities,	usually	with	the	goal	of	achieving	a	common	objective.	Joint	ventures	involve	cooperation	between	companies	in	order	to	share	resources	and	risk	in	order	to	jointly	pursue	an
economic	or	strategic	opportunity.	The	nature	of	the	JV	relationship	can	vary	widely	depending	on	the	intention	of	the	parties	involved.	In	some	cases,	there	may	be	a	formal	written	agreement	that	outlines	each	party’s	responsibilities	and	rights.	However,	many	times	there	is	no	specific	contract	governing	the	relationship;	instead	it	is	based	upon
mutual	trust	and	understanding.	The	structure	of	the	JV	also	varies	–	sometimes	one	partner	holds	majority	ownership	while	other	times	partners	hold	equal	shares.	Risk:	A	joint	venture	typically	involves	sharing	risks	related	to	developing	ideas	or	products	as	well	as	financial	risks	related	to	profits	or	losses.	Costs:	Costs	associated	with	starting	up
and	running	a	joint	venture	are	often	split	among	participants	according	to	their	agreed-upon	contributions.	Control:	Control	over	decision	making	within	a	joint	venture	depends	on	how	much	influence	each	partner	has	over	operations.	Analyzing	the	Legal	Implications	and	Requirements	Involved	in	Setting	Up	a	Joint	Venture	Analyzing	the	legal
implications	and	requirements	involved	in	setting	up	a	joint	venture	requires	parties	to	have	a	clear	understanding	of	the	process	they	are	entering	into.	A	joint	venture	is	an	arrangement	between	two	or	more	parties	to	share	profits,	losses,	resources	and	risks	associated	with	running	a	business.	It	is	important	that	both	entities	understand	their
rights	under	the	agreement	and	any	potential	liabilities	that	could	arise	from	it.	The	first	step	when	considering	entering	into	a	joint	venture	is	to	conduct	full	due	diligence	on	the	other	party.	This	involves	researching	their	financial	stability,	corporate	structure,	existing	contracts	and	obligations	as	well	as	assessing	for	any	potential	conflicts	of
interest	that	could	impede	success.	Both	sides	should	also	be	sure	to	consult	with	experienced	legal	counsel	prior	to	signing	any	documents.	After	sufficient	research	has	been	completed,	both	parties	must	agree	on	specific	terms	of	the	joint	venture.	This	includes	outlining	goals	for	each	side,	determining	ownership	percentages	and	draft	allocation	of
profits/losses	based	on	those	figures.	Depending	on	complexity	of	business	activities	involved	this	may	require	drafting	several	contract	agreements	such	as	execution	agreements	or	licensing	arrangements.	It’s	also	critical	that	each	party	understands	applicable	local	laws	related	to	operating	businesses	jointly	in	order	ensure	compliance
requirements	are	met	at	all	times.	Finally	having	proper	dispute	resolution	mechanisms	outlined	within	contracts	can	help	resolve	issues	amicably	without	resorting	costly	litigation	down	the	road	if	disagreements	arise	along	way	during	course	of	business	operation.	Does	Every	Joint	Venture	Require	Legal	Entity	Status?	The	answer	to	this	question	is
complex	and	highly	dependent	on	the	situation.	When	engaging	in	a	joint	venture,	it	is	important	to	understand	what	type	of	legal	entity	status	is	necessary	for	the	endeavor	from	the	start.	In	some	cases,	a	joint	venture	may	not	require	any	formal	entity	status	at	all;	in	others,	there	must	be	an	agreement	and	appropriate	corporate	structure	in	place.
Joint	Ventures	Without	Entity	Status	In	certain	situations,	two	companies	or	individuals	can	partner	together	without	forming	a	distinct	legal	entity.	This	commonly	occurs	when	both	parties	are	only	bringing	assets	or	services	into	the	arrangement	that	will	benefit	both	partners	equally.	A	simple	collaboration	between	two	people	with	no	ownership
interest	involved	does	not	typically	require	formation	of	an	official	business	structure	unless	there	are	additional	components	such	as	capital	investments	coming	from	outside	sources	requiring	more	formality	to	protect	those	interests.							In	addition,	many	short	term	business	arrangements	do	not	necessitate	their	own	separate	entity	status	since
they	are	either	very	limited	in	scope	or	have	already	been	structured	within	existing	entities.	For	example,	if	Company	A	agrees	to	work	with	Company	B	on	one	project	requiring	specialized	knowledge	from	both	sides	but	then	goes	its	separate	way	after	completion	of	that	project,	neither	company	would	need	to	establish	new	corporate	structures
due	to	their	limited	engagement.	Joint	Ventures	With	Entity	Status	When	multiple	parties	come	together	with	larger	goals	beyond	simply	providing	resources	or	services	together,	establishing	an	officially	recognized	corporate	structure	becomes	necessary.	This	could	include	situations	where	large	sums	of	money	are	exchanged	between	partners	for
long	term	investments	as	well	as	partnerships	whose	purpose	is	centered	around	creating	something	new	such	as	a	product	launch	or	development	initiative	like	construction	projects.																						Creating	a	formal	legal	entity	allows	each	party	involved	to	document	their	specific	rights	and	responsibilities	regarding	ownership	stakes	and	profit
distributions	among	other	things	while	also	protecting	them	from	potential	liabilities	governing	the	venture	itself.	.	Differentiating	Between	Joint	Ventures	and	Other	Business	Entities:	A	Comparison	Between	Sole	Proprietorship,	Partnership,	Corporation,	and	Joint	Ventures	Sole	Proprietorship:	A	sole	proprietorship	is	one	of	the	simplest	forms	of
business	structure.	It	refers	to	a	single	owner	who	has	full	control,	and	takes	all	responsibility	for	any	losses	or	profits	that	the	business	generates.	The	owner	is	personally	liable	for	all	debts	incurred	by	the	company;	if	legal	action	were	taken	against	it,	their	personal	assets	would	be	at	risk.	Partnership:	Partnerships	refer	to	two	or	more	owners	who
jointly	share	in	both	the	responsibilities	and	liabilities	associated	with	running	a	business.	Business	decisions	must	be	agreed	upon	by	each	partner	unless	otherwise	stated	within	pre-existing	agreements	between	them.	If	disputes	arise,	legal	action	can	also	be	taken	against	each	individual	partner.	Corporation:	Corporations	are	separate	entities	from
their	owners	which	act	independently	of	them	and	are	treated	as	their	own	person	under	law.	Owners	have	limited	liability	protection;	they	cannot	be	held	accountable	or	responsible	for	any	debts	accrued	by	a	corporation	should	it	become	insolvent	due	to	bankruptcy	or	other	reasons.	However,	corporations	may	still	face	penalties	if	criminal	acts
were	committed	while	doing	business.	Joint	Ventures	(JV):	Joint	ventures	involve	two	or	more	partners	joining	forces	together	in	order	to	pursue	a	common	goal	–	such	as	launching	a	new	product	line	–	but	without	forming	an	official	corporate	entity	like	partnerships	do	.	In	this	type	of	arrangement,	each	participant	retains	ownership	rights	over	their
respective	contributions	while	sharing	gains	and	losses	equally	amongst	themselves	based	on	predefined	terms	outlined	prior..	This	setup	allows	participants	greater	flexibility	when	compared	to	other	types	of	arrangements	as	there	is	no	need	for	formal	regulations	beyond	those	already	present	in	contracts	between	involved	parties.	In	conclusion,
joint	ventures	differ	from	other	types	of	entities	because	they	offer	companies	greater	flexibility	while	not	requiring	additional	paperwork	related	to	officially	forming	a	partnership	like	most	businesses	require	when	creating	corporations	and	partnerships	alike	–	making	them	ideal	solutions	for	many	entrepreneurs	looking	into	starting	up	new
endeavors	without	committing	long	term	resources	required	elsewhere	=	Alternative	Structures	to	Legal	Entities	for	Joint	Ventures	Joint	ventures	are	a	great	way	to	collaborate	with	another	business	entity	on	an	opportunity.	There	are	various	legal	structures	that	can	be	used	when	entering	into	such	agreements.	Depending	on	the	type	of	joint
venture,	there	are	alternative	structures	that	could	be	employed	instead	of	traditional	legal	entities.	Lawful	Authority	Partnerships:	A	partnership	is	a	relationship	between	two	or	more	people	who	join	together	for	their	mutual	benefit.	Partnerships	can	provide	financial	stability	and	the	knowledge	needed	for	successful	execution	of	an	opportunity	by
combining	resources.	Limited	Liability	Companies	(LLC):	An	LLC	gives	multiple	owners	limited	liability	protection	as	well	as	flexibility	in	terms	of	how	profits	and	losses	are	shared	among	its	members.	A	joint	venture	may	also	enter	into	contractual	arrangements	with	one	another,	rather	than	forming	a	separate	legal	entity.	Contracts	offer	another
way	to	define	the	relationship	between	parties	without	having	to	involve	third-party	registrars,	lawyers	or	other	formalities	associated	with	forming	an	official	company	structure.	This	allows	partners	greater	control	over	their	agreement’s	terms	while	providing	them	with	some	measure	of	legal	protection	from	any	potential	disputes	which	may	arise
during	the	course	of	their	collaboration.	The	contract	should	spell	out	all	details	regarding	each	party’s	role	in	the	project	including	ownership	interests,	responsibilities,	division	of	work	duties	and	profit/loss	sharing	percentages.	Case	Studies:	Examples	of	Successful	and	Unsuccessful	Joint	Ventures	Joint	ventures	are	a	common	way	for	businesses	to
share	resources	and	collaborate	on	new	projects.	A	joint	venture	is	when	two	or	more	entities	partner	up	to	take	advantage	of	each	other’s	resources,	such	as	knowledge,	technology	and	capital.	Here	we	will	discuss	some	case	studies	in	which	joint	ventures	have	been	successful	and	unsuccessful.	Successful	Joint	Ventures:	Apple	&	AT&T:	Apple
formed	a	joint	venture	with	AT&T	to	create	the	iPhone	in	2007.	This	partnership	gave	both	companies	access	to	one	another’s	technology,	customer	base,	marketing	expertise,	and	financial	resources	that	otherwise	would	not	have	been	attainable	alone.	As	a	result	of	this	collaboration	between	two	well-known	brands	customers	were	provided	with	an
innovative	product	that	was	able	to	become	one	of	the	most	popular	smartphones	in	history.	Nike	&	Jordan	Brand:	Nike	created	the	Jordan	Brand	in	1985	as	part	of	their	joint	venture	together.	The	partnership	allowed	Nike	access	to	Michael	Jordan’s	celebrity	status	while	simultaneously	giving	them	an	opportunity	to	create	groundbreaking	products
like	Air	Jordans	–	resulting	in	both	parties	seeing	tremendous	success	from	this	union.	Unsuccessful	Joint	Ventures:	Microsoft	&	Yahoo:	Microsoft	entered	into	an	agreement	with	Yahoo!	back	in	2009	for	a	search	engine	distribution	deal	that	was	meant	to	combat	Google’s	dominance	over	online	search	queries	but	instead	turned	out	be	epic	failure	due
its	lack	of	innovation	and	inability	capitalize	on	existing	assets	from	either	company.	Ultimately	it	resulted	in	Microsoft	having	pay	$50	million	compensation	fee	for	violating	anti-trust	regulations.	Source	>


